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AI, Fast.



Disclaimer and Forward-looking Statements

This presentation has been prepared by NowVertical Group Inc. (“NowVertical” or the “Company”). The data, information and opinions contained or referenced herein (collectively, the 
“Information”) is for general informational purposes only and is not tailored to specific investment objectives, the financial situation, suitability, or particular need of any specific reader 
or recipient of the Information. Neither the Information nor anything contained or referenced herein is intended to be, nor should it be construed or used as, investment, tax, legal or 
financial advice or an opinion of the appropriateness of any investment. 

This presentation is not, and under no circumstances is to be construed as an offering memorandum, prospectus, an advertisement or a public offering of securities by the 
Company in the United States, Canada or any other jurisdiction. No securities commission or similar authority of the United States, Canada, or any other jurisdiction has reviewed 
or in any way passed upon this Presentation, and any representation to the contrary is an offence. This presentation is not intended, and under no circumstances is to be 
construed as, as an offer or solicitation with respect to the purchase or sale of any financial instrument, including securities of the Company. The Company does not make any 
representation or warranty as to the accuracy or completeness of the Information, and Information may not be relied upon by you in evaluating the merits of investing in any securities 
of the Company. This presentation does not contain, nor does it purport to contain, a summary of all of the material information concerning the Company or the terms and conditions of 
any potential investment in the Company.  This presentation includes market and industry data which was obtained from various publicly available sources and other sources believed 
by the Company to be true. Although the Company believes it to be reliable, the Company has not independently verified any of the data from third party sources referred to in this 
presentation, or analyzed or verified the underlying reports relied upon or referred to by such sources, or ascertained the underlying assumptions relied upon by such sources.  Unless 
expressly stated otherwise, any opinion expressed herein are opinions of the Company held as of the date appearing in the Information. The Company disclaims any obligation to 
update the Information contained herein, except as required by law. Unless otherwise indicated, all financial information in this presentation is reported in Canadian dollars.

Forward Looking Statements

Except for any historical information contained herein, the Information and other matters contained or referenced herein contain “forward-looking information” and “forward-looking 
statements” as such terms are defined under applicable securities laws (together, “forward-looking statements”). These statements relate to future events or future performance and 
reflect management’s expectations, beliefs, plans, estimates, intentions and similar statements concerning anticipated future events, results, circumstances, performance or 
expectations that are not historical facts, including estimates, projections and potential impact of the proposals and plans set forth herein such as the Company’s pillars of action for 
2024 and the implementation thereof and anticipated effects resulting therefrom. Such forward-looking statements reflect management’s current beliefs and are based on information 
currently available to management. In some cases, forward-looking statements can be identified by terminology such as “may”, “will”, “should”, “expect”, “plan”, “anticipate”, “believe”, 
“estimate”, “predict”, “potential”, “continue”, “target”, “intend”, “could” or the negative of these terms or other comparable terminology. By their very nature, forward-looking statements 
involve inherent risks and uncertainties, both general and specific, and a number of factors could cause actual events or results to differ materially from the results discussed in the 
forward-looking statements. In evaluating these statements, readers should specifically consider various factors that may cause actual results to differ materially from any forward-
looking statement. These factors include, but are not limited to  market and general economic conditions, the nature of the investor services and investor relations industry and the 
risks and uncertainties discussed from time to time in the  Company’s interim and annual financial statements and associated management discussion and analysis and other public 
disclosure and filings made available by the Company under its profile on www.sedarplus.com. Although the forward-looking statements contained herein are based upon what 
management believes are reasonable assumptions, there can be no assurance that actual results will be consistent with these forward-looking statements. Unless otherwise indicated 
herein, the forward-looking statements herein are made as of May 8, 2024 and should not be relied upon as representing the Company’s views as of any date subsequent to such date. 
Except as may be required by applicable law, the Company does not undertake, and specifically disclaims, any obligation to update or revise any forward-looking statements, whether 
as a result of new information, further developments or otherwise. 

http://www.sedarplus.com/
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$298bn

$1,847bn

We’re at the precipice 
of the exponent in AI 
Market Growth

2024 Market Outlook

70% of CEOs are heavily investing in 
generative AI, viewing it as a 
competitive edge for the future. 

A significant number of them (52%) 
expect to see a return on their 
investment within three to five years.1 

4 NowVertical Group   TSXV: NOW / OTC: NOWVF

1. Global CEO Outlook 2023, KPMG (2023)
2. Artificial Intelligence (AI) Global Opportunity Analysis and Industry 

Forecast, 2022–2030, Next Move Strategy (2023) 



Yet, enterprises are struggling to maximise their data and AI ROI
2024 Market Challenge

36% 
of all AI projects fail1

85% 
of all AI projects are 
slowed down by 
organisational 
limitations1

WHY?

39% 
of businesses struggle 
to keep up with the 
growing volume and 
complexity of data.3

97% 
Data Engineers 
and Data Scientists 
are burnt out or 
calling for relief4

82% 
of organizations have 
inadequate knowledgeable 
staff to work on big data 
projects.2

73% 
of companies report 
that they struggle 
with data silos.3

As AI projects move from peripheral isolated activities to core strategic 
drivers they intersect with existing organisational and data complexity. 

Data 

Complexity

Organisational 
Complexity

AI
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AI ROI 

We solve this!

1. Altair Frictionless AI Global Survey Report 2023, Altair (2023)
2. Data Integration Market (2023), Nova1Advisor (2023)
3. Essential Data Management Statistics In 2024, ZipDo (2023) 
4. 2021 Data Engineering Survey, DataKitchen (2021)
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Our Value Proposition

We transform data 
into business value 
with AI, 

Advanced analytics to improve 
marketing effectiveness

39% increase in customer 
lifetime value

Cloud Infrastructure creation and 
ML Industrialization

Creation of ‘Data Market’ to 
democratize insights

ML Models to predict customer 
behaviour  to optimize loyalty

80% effectiveness on 
Next-Best-Action prediction

Video processing and Analysis 
on production quality

40% reduction in faulty production

AI and Natural Language 
Processing to explore customer 
service impact
Improved Customer Experience 
and cost-effective operations 

Subscriber-centric analytics to 
improve revenue and retention

27% increase in first year 
subscriber retention
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At a glance 250+ 
Clients

30+
CLV over $5m

100+ 
Enterprise Clients

12
Strategic 
Acquisitions

Utilizing the market leading tech  

… and more

600+ 
Strong Team 
across 5 continents

LATAM Market

NA & EMEA Market
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Q4 2023 and FY 2023 at a glance
Performance Update

$10.1m 
Revenue

$6.3m 
Gross Profit

$0.8m 
Adjusted EBITDA

20% vs Q4 ‘22 75% vs Q4 ‘22 358% vs Q4 ‘22

$51.7m 
Revenue

$26.6m 
Gross Profit

$5.4m 
Adjusted EBITDA

91% vs ‘22 130% vs ‘22 378% vs ‘22

8 NowVertical Group   TSXV: NOW / OTC: NOWVF



2023 Year End Revenue Adjustments

$10.1m includes a $4.5m FX revaluation 
of the Q1-Q3 Argentina revenue due to 
Q4 23 devaluation of the Argentine peso

Performance Update
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$10.1m 
Q4 2023 Reported

$51.7m 
FY 2023 Reported

$14.6m 
Q4 2023 would have been

$57.2m 
FY 2023 would have been

$51.7m includes a $5.9m reallocation 
of license reseller costs to revenue to 
present revenue net of costs

$51.7m 
FY 2023 Reported

$62.1m 
FY 2023 would have been

Combined effect assuming no 
Argentine devaluation in Q4 2023 
and reseller reallocation



Revenue Analysis

Summary Highlights

• Consolidated proforma revenue 
trending positively in FY 2023

• Proforma revenue applies the year 
end Argentine peso rate to each 
quarter to convey relative 
performance  

$12.6

$14.0
$15.0

$10.1
$10.7

$12.4

$14.0 $14.6

Q1 Q2 Q3 Q4

Proforma 
Revenue

Reported Revenue

Performance Update
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Adjusted EBITDA Analysis 
Summary Highlights

• Consolidated Adjusted EBITDA 
trending positively, 10% in FY 2023

• BU profitability and continued 
reduction in operating costs are key 
contributors of improved consolidated 
profitability

• Opportunity exists for the operating 
costs to continue to decline as the 
team further executes on the 
integration strategy

• Proforma adjusted EBITDA applies the 
year end Argentine peso to each 
quarter to convey relative 
performance  

$12.6

$1.5

$2.7

$0.8

$1.2

$2.3

$1.9

Q1 Q2 Q3 Q4

16%
10%

Adjusted EBITDA 
Proforma

Adjusted EBITDA

13%

Performance Update

0%
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Revenue Mix
Revenue Breakdown

Markets

∽ 38% LATAM ∽ 62% NA & EMEA

Propositions

~80% Services & Solutions
~20% Licenses, 

Maintenance and 
SAAS

~62% NA & EMEA ~38% LATAM
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Significantly Strengthening The Cash Position
Liabilities

$5.1m 
2024 original schedule

$2.6m 
Deferred to 2025

Deferred 
Payments

Tech Ops & 
Corporate 
Costs

$7.4m 
2023 Actual

$3.1m 
2024 annualised 
cost savings

EDC Debt 
Deferral $1.27m 

Aggregate principle 
deferred to 2028

$6.97m 
2024 Total Cost Benefit
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Transition from inorganic aggressive acquisition strategy to a focus on organic growth 
from a sustainable foundation, with opportunistic acquisition.

Strategic Direction

Strategic Account Growth 
Opportunities

1
Integrating 
Business Units

2

Unifying our Global 
Design Strategy

3
Stronger proposition mix 
for greater profitability

4

Growth On Sustainable FoundationAggressive Cash Intensive Acquisition
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NowVertical Group Inc.

545 King Street West
Toronto, Ontario M5V 1M1

Sandeep Mendiratta, CEO 
IR@nowvertical.com www.nowvertical.com

Investor Relations

Glen Nelson, VP Investor Relations
glen@NowVertical.com www.nowvertical.com

Contact Information



Thank You.
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We Transform data into business 
value with AI, Fast.



Non-IFRS Measures
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The non-IFRS financial measures referred to in this news release are defined below.  The management’s discussion and analysis 
for the three months and year ended December 31, 2023, which will are available on the Company’s SEDAR+ profile, also contains 
supporting calculations.

“EBITDA” adjusts net income (loss) before depreciation and amortization expenses, net interest costs, and provision for income 
taxes.

"Adjusted EBITDA” adjusts EBITDA for acquisition accounting revenue adjustments in “Adjusted Revenue” and items such as 
acquisition accounting adjustments, transaction expenses related to acquisitions, transactional gains or losses on assets, asset 
impairment charges, non-recurring expense items, non-cash stock compensation costs, foreign exchange gains and losses and the 
full-year impact of cost synergies related to the reduction of employees.

“EBITDA %” is defined as Adjusted EBITDA as a percentage of Proforma Revenue.

“Proforma Revenue” adjusts revenue by applying the December 31, 2023 Argentine peso/US dollar exchange rate to prior quarters 
to convey the relative proforma performance for each quarter for the Argentina subsidiary and the Company’s consolidated results.

“Proforma EBITDA” adjusts Adjusted EBITDA by applying the December 31, 2023 Argentine peso/US dollar exchange rate to prior 
quarters to convey the relative proforma performance for each quarter for the Argentina subsidiary and the Company’s 
consolidated results.




